Agpagalgiant L

When the market you serve starts to: -
change before your eyes, you have to be :
ready to change with it. o

This was the problem faced by Leadtee
Systems, Inc., a provider of turn-key soft-
ware and specialized hardware for apparel

manufacturers. With a large share of its

market leaving the United States for Cen-
tral and South America, Leadtec needed
to continue to compete for their busi-
ness, which meant migrating its applica-
tions from an IBM AS/400 n,nwronment;

to a UNIX-based PC platform, '

Leadtec Systems, Inc., with offices in
Atlanta, GA, Canoga Park, CA, and
Mexico, was founded in 1978 to provide
clothing producers a complete package
for monitoring and managing the work ::
of apparel personnel. A division 0f§; :
Willcox & Gibbs, Leadtec is "the world
leader in plant-floor software forthe ap-
parel industry." The heart of Leadtec's
product line is Satelite Plus™ whichis in
use at over 200 apparel plants worldwide
and is the "most complete real-time plant
information and control system avail-
able." The multi-Satelite Plus™ originally
consisted of real-time terminals for pro-
viding operator feedback and motivation,
an IBM AS/400 host computer, and a
network manager for communicating with
the terminals. The Satelite Plus™ Soft-
ware was written in IBM COBOT_,@QO.

A Changing World
Though the product has been the ap
parel industry's standard since 1988
Leadtec found that a changing worl
demanded adaptations to the S
Plus™ configuration. Much of th
ness that would have been p
Leadtec's North American mark
relocating to Central and South A
In the United States, the AS/40
almost every corporate environim
gives them a broad -range of MI
patibility. South of the American
itis a different story. In orderto ¢
and win in new arenas, Leadtec
to produce a version of Sateli

that w ould run on a UNIX-based PC pIat-
form. First they determined which | pro-
gramming language would be the basis of
the revamped Satelite Plus™:. Accordmg
to Leadtec Product Manager Lee Allen,
they -evaluated and dabbled with CASE
tools and 4GLs to renovate our product
and extend its life. "Ultimately we came

back to COBOL. It's what our staffknows:
it's portable across all the platfornis we
are interested in: it will be around andsupm
ported for many years to come.” Next,
Allen contacted Unicon Conversion Tech-
nologies, Inc., of Mission Viejo, CA, to
aid in their jump from AS/400 to PC's and
UNIX. After assessing the available

Inc., _
ACUCOBOL-GT, a graphical
compiiam COBOL compiler th

gration woul d allow Leadte
500,000 lines of COBOL or_l_"' :

Tackling the Task
Says Allen about Unico
did a fantastic job for us
period of time. It was a
ably would have requir
years if we did it ours
have been impossible
don't have the available
services was extreme

ASZID)

15 ”U”]

utterly su(,cessful When the m;granon'_
was finished. Umcon handed Leadtec a
version of Sateh_tcj;.Plus"fM that_.Waq ready
to run on most UNIX platfdﬁhs yet it
still, as Entezari says "looks like AS/400"
giving Leadtec a consistent product look.
Accordmg to Allen the process went
"very smoothly." His sentiments are ech- :
oed by Entezari. Leadtec's satisfaction
level with Acucobol has been " "very high"
and Allen. himself not a COBOL devel-
oper, has been quite impressed with
Acucobol's Technical Support staff. He
has found them to be both "patient and
helpful" and is delighted with their assis-
tance. Allen also cites ACUCOBOL-GT's
ﬂexlbillty, and notes that he "likes the fact
that we can freely move between LIN UX

Taken from an article by P IBM AS400, IBM C OBOL400
UNEX, Ac‘ucob@l GT Satel lusJ.INUX SCO, RS6000 and NT
are all regi r¢ copyrighted by their respec-
Tive OWners.

For more information on Unicon's
AS400 migration solution,
please call
James Harding at:

USA 714 367 0042
or fax your contact and
company information to:

USA 714 367 0057




